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The details



CAREER PLAN: your entrepreneurial capacities are rewarded

with the telme career plan it is possible to grow together with your business, achieving a lifestyle which is envied by
everybody, together with the exceptional privileges.
upon the achievement of these goals, you will obtain a qualification that will be testimony to your status and capacities.
reward your efforts: the career plan consents you to manage your own business from a totally different point of view*.

* to obtain the title it is necessary to maintain the qualification for the number of months specified (see chart above). once you have reached the qualification for the indicated time,
the title will permanent remain yours.
** For the team members which entered at the level of team builder.
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The details



GLOSSARY
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you can either buy services from it or withdraw it in
cash equivalent. you can send money to this account
from bank/credit card/paypal account or transfer it
from commission account.

Billing Plan: a billing plan on the airtime for the v-
sim user.

Bonus Code: money equivalent for the entrance to
telme mdm organisation. when a new distributor
enters the telme organisation, he/she can pay for the
partner status only using a supplied bonus code. the
bonus code could be generated by a distributor
when he/she pays for it from the balance account.
the bonus code amount always equals to one of the
partner statuses and is not a free-sum value. this is
why it’s also called “team builder bonus code”, “part-
ner bonus code” and “team member bonus code”.

3G: name comes from the fact that telme uses data
transport layer (3g networks like
umts/gprs/edge/cdma/etc) for the video call.

3G VideoCall: the first mobile voip software appli-
cation ever. developed by telme, with 3gvideocall a
telme user can call, videocall and chat with the other
3g users and with deskcall users.

Airtime Balance: account in usd, money a user can
spend on telephonic services. can be paid from bal-
ance.

Audio announcement: when set up, acts just like
voice mail, but does not record voice messages.
audio file is played to caller and call is terminated.

Balance Account: personal distributor account in cv.

GLOSSARY



Callback: requests a triggered phone call.

Car maintenance: plain bonus. a distributor has to
qualify in order to be eligible for it. paid monthly to
the commission account. see pay plan for details.

Catch-me: a way of redirecting a v-sim number
voice call to an appropriate device of the variety of
all supported devices and protocols, according to
user settings at the v-sim portal.

Cell: a position in mdm structure.

Commission Time: a date in the end of the com-
mission month on which the commission is
calculated and paid to distributors.

using somebody’s bonus code doesn’t necessarily
get the new user in a sponsorship with the bonus
code generator.

Bonus Code Order: generation of bonus code in
the digital office, see bonus code.

Business Center: a kind of “root side” from which
distributor can realize his/her mdm activity. distrib-
utor can manage his bc using his digital office.

CV: commissionable volume. 1) main electronic cur-
rency in telme network used to buy services and to
pay the commission. 2) points, accumulated on pv
counter and used to calculate the tvc and psb. cv
points are generated when products and services are
sold to users by distributor.
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structure after a certain period of his/her inability to
reach minimum personal Qualification (three
months at present, see pay plan for terms). com-
pression means that the compressed distributor
looses his psb structure that goes to sponsor’s first
layer. the tvc (cells) are intact.

Conference: conference call on v-sim number.
number is changed to conference mode, every client
calling reaches the conference. clients can call using
any available telme service or using direct access
numbers if it’s a pstn call. conference mode is
turned on/off at the v-sim portal.

DID Number: geographic number attached to v-sim
card one can buy from telme. number is accessible
from other networks and has catch-me feature (it
works when a call is received on the did number).

Commission account: an account which accumu-
lates commission (a monthly sum of tvc and psb
calculations as well as any other gained bonuses).
only two operations can be performed on commis-
sion account: withdrawal and transfer to the balance
account.

Commission transfer: manual transfer from com-
mission account to balance account.

Commission cap: distributor must never earn more
than $25,000 on tvc. if he/she earned more, the
commission cap is applied – it basically amounts to
the sum subtracted from distributor’s payment to
meet the $25k limit. see also global commission
cap. see pay plan for details.

Compression: cancellation of distributor’s psb

GLOSSARY



External redirect: if set up by user, a call to a v-sim
number can be forwarded to any other number,
pstn or v-sim.

FSB . Fast Start Bonus: amount of money a distrib-
utor gets on the first order of his new distributor. it’s
a fixed amount for each type of partner statuses. Fsb
is paid in cv to the commission account at the end
of the month.

Global Commission Cap: global commission cap is
applied to the sum-up income of all the distributors
if the amount of distributed cvs (all cvs that must be
paid to all the members) exceeds a certain amount
of telme income.

Free user. aka Free Member: a member who enters
telme with free subscription, has a telme account,

DeskCall: telme pc internet-phone.

Digital Office: personal site for mdm business serv-
ices management.

Direct Access Number: local pstn number which
provides access to the telme network numbers. any-
body can call a telme number from pstn just by
calling the direct access number and then dtmFing
the telme number. the receiving party pays the call if
the call is terminated on a pstn number. the traffic
is billed to the airtime account.

Distributor: a telme member entitled to distribute
telme products. there are three different partner sta-
tuses: partner, team builder, team member. team
member does not participate in the marketing plan
compensation.
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legs. weakness is determined by the amount of cv
generated by each leg during commission month.

MDM: stands for multilevel marketing, telme dis-
tribuition channel.

Monthly order: a product or services order monthly
made by distributor to qualify for commission (see
personal Qualification).

NRG Balance: the balance managed by v-sim
account on your nrg chip. can be charged using
your balance account.

Nickname: main user id in telme.

Orders collected: v-sim codes orders that have
been already activated and used.

can download and use deskcall and/or smartphone
software. Free user can call to other users’ v-sim
numbers or deskcall nicknames via deskcall and 3g.
he can call pstn numbers from deskcall only. the
free user has no v-sim number and no v-sim. he pays
his traffic via paypal etc. no other telme services are
available. Free user is meant to once upgrade to dis-
tributor.

Layer: distance between distributor and sponsored
members in his/her organisation. First layer consists
of people who are directly sponsored by the distrib-
utor. second layer - people sponsored by first layer
members, etc. see psb.

Leg (Left/Right): one of two teams in distributor’s
tvc tree in tvc calculation. each organisation is
divided into two basic teams, called left or right

GLOSSARY



PV: Personal Volume Aka Personal CV. cv gener-
ated by personal product purchase or usage of
directly sold product..pv is used to determine the
personal Qualification for the commission to be paid
and generate tvc for upper levels of tvc tree. see
also monthly order.

Partner: middle partner status. the difference
between team builder and partner is in services and
products, participation in pay plan (see pay plan).
pay plan: a single document describing rules of cash
flow/marketing in telme mdm.

Personal account deposit: money transfer to
(investment into) distributor’s balance account using
any electronic currency (e.g.paypal) or wire transfer.

Orders to be collected: v-sim codes orders that
have been generated but haven’t been activated
and/or used yet.

PSB: Profit Sharing Bonus. it’s the bonus measured
on linear representation of the distributor’s network.
psb is calculated and paid monthly at the end of the
commission month. the distributor should qualify
for psb (generate a certain amount of pv, see per-
sonal Qualification).

PSB tree: schematic tree of a distributor’s organisa-
tion. on the top of the tree is the distributor himself,
on the first layer - people he brought in, on the sec-
ond layer - people who were brought by the first
layer people, etc. psb tree is used in psb calculation.





Retail Bonus: difference between the price of serv-
ice available for distributor at his digital portal and
the price which he/she sets when selling this service
to the customer. distributors are supposed to earn
on this difference. usually it is a cash payment, in
which case it doesn’t go through telme. however
there is one case when a retail bonus is earned
through telme: if a v-sim user sponsored by distrib-
utor buys air time, the distributor gets the retail
bonus.

Retail refund: retail bonus.

Route 60 (Premium/Classic): a promo offering free
calls to certain countries (only land lines!). there are
two types of route60. using route60 classic one can
access route60 calls only from deskcall and 3g.

Preferred Client: a Freemember who places an
order. can be positioned on one of the sides (right or
left) of mdm structure

Qualification: distributor’s ability to reach a certain
amount of turnover in his tvc organisation on the
weakest leg. Qualification has different levels,
depending on the amount of cv generated. accord-
ing to the pay plan distributor gets the title if he/she
reaches a specified amount of cv in a certain num-
ber of consecutive months. the title does not have
to be renewed monthly. see also personal Qualifica-
tion.

Recharge code: a code used to make an airtime
recharge, can be generated by a partner or team
builder using his/her digital office and paid for from
the balance account.
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TT: a “ticket” opened by any user to signal a trouble
with business or phone service.

TPS: telme protection system. an alarm system that
lets you lock/unlock your account by just calling
from your mobile number, bonded to the first v-sim.

TVC: team volume commission. a bonus and
income source. cv, generated by the activity of your
organisation (tree). tvc is paid to commission
account at the end of every commission month. a
distributor should qualify for tvc (generate a certain
amount of pv, see personal Qualification). see tvc
calculation.

TVC calculation: 10% of the cv generated by the
weakest leg. tvc calculations are carried out at least
once a month to calculate tvc and pay the distribu-

using route60 premium one can also call from a sip
phone (ata).

Shares: another bonus paid to distributor’s com-
mission account. when distributor increases his/her
monthly tvc income (calculated only for the weak-
est leg) by at least 1,000 cv compared to previous
month, he/she is eligible for 1 share gained for each
full 1,000 cv of increment. one share costs 3% of the
total telme income for this month divided by the
number of shares to give. shares are calculated in cv.
only team builders are eligible for this bonus, which
is why it is also called “team builder bonus”.

Sponsor: a person who inserts a new distributor
into his/her mdm organisation. every distributor is a
sponsor, but in the mdm structure the sponsorship
must occur between two people. one cannot spon-
sor himself/herself.

GLOSSARY



Team Member: initial partner status, a distributor
who has a position in mdm structure, but doesn’t not
participate in pay plan (no organisation, no calcula-
tions, no bonuses, etc).

Telme account: nickname and password to be used
for different telme services: digital portal, deskcall,
etc. every user has his/her telme account.

Travel Bonus: plain bonus. a distributor has to qual-
ify in order to be eligible for it. paid monthly to the
commission account. see pay plan for details.

Upgrade: professional rise from lower level (team
member or partner) to higher level (team builder)

V-SIM: the main product. multiaccount that allows
user to configure all communication services telme

tors. a distributor can request a manual calculation.
in this case he/she only gets the intermediate tvc
calculation results but not the payment (which
comes together with the next month’s tvc).

TVC tree: an automatically generated tree of mem-
bers in which everyone has two “children” (left and
right legs). every new person inserted by distributor
is automatically placed somewhere on the tvc tree.
note that a team member cannot insert new people.

Team Builder: the premium partner status. the dif-
ference between team builder and partner amounts
to availability of products and services, as well as to
participation in the pay plan (see pay plan).

Team Builder Bonus: see “shares”.
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any user account. the person, who bought the v-sim,
has to create an account or use his/her already exist-
ing account and activate the v-sim there. activation
requires activation pin which is provided upon pur-
chase.

V-SIM address book: an address book stored on
server and synchronized between all telme devices
that support it.

V-SIM number: the “phone” number of the v-sim,
prefixed with 1800.

V-SIM pack: a set of free classical v-sim. they go in
pack for marketing reasons and one v-sim classic
pack is equal to one nrg card in an order.

V-SIM Portal: personal site for v-sim management.

provides under one user id and manage it from a sin-
gle digital portal. virtual sim exists in two variants:
v-sim classic (virtual product, no gsm chip) and v-
sim nrg (with gsm chip). both are full-featured
v-sim, both have v-sim numbers but the nrg also
has a pstn +372 number. v-sim classic needs to
bind with a real pstn number to be reached when
somebody calls it and the call is routed to the pstn
(see catch me), or to make a call back, etc. a v-sim
always corresponds to a telme user account for user
to manage services. nrg user can also specify
another number at the v-sim portal (not the pstn
one), in which case it will ne used to redirect calls.

V-SIM NRG: see v-sim

V-SIM activation: v-sim has to be activated prior to
usage. v-sim is “anonymous”, i.e. doesn’t belong to

GLOSSARY



WoIP2: the main technology of telme based on a
new version of voip (voice over ip): a conceptual vari-
ation of voip and “second generation” voip - “world
over ip”. its core features is the high integration with
any device connected and it’s independent from the
stream (audio/video) and from the network opera-
tor.

V-SIM type: classic (virtual) or nrg (physical gsm
chip).

V-SIM user: a person who uses at least one v-sim.

Video email: a kind of video attachment system for
the email. used in browser, not cross-platform.

Web callback: callback initiated by user from a web
page.

WebMeBack: personal callback form on the personal
site.

Webmeet: audio/video conferencing software used
by telme. not cross-platform.



The key to change your life and reach exceptional
levels of comfort it's called Multidimensional
Marketing a model of unique business thought for
your success.
Only Telme is able to offer you this unbelievable
opportunity.

Now you can always earn and earn more, much
more.
Now you can reach exceptional goals, choosing what
direction to be given to your life.

We offer you the possibility to improve your way of
communicating and to build your future.

Share this possibility with others. Choose
becoming a Telme distributor.






